
EXAMPLE 
Current Credit Process

EXAMPLE
with Allianz Trade Partnership

 Maximizing your  
      Top and Bottom Lines

vs.

Euler Hermes North America Insurance Company and its affiliated debt collection company are part of the Allianz group and market their products and services using the ‘Allianz Trade’ trademark.

Customer 1
You grant $200K Limit 

but Sales could sell 
$400K if more credit 

approved

Customer 2
Customer wanted  
$100K limit, you  

declined based on lack  
of  information 

Customer 3
You approve $50K Limit 

– customer’s financial 
troubles not reflected on 

mercantile reports

Customer 1
Allianz Trade approves 

full $400K limit

Customer 2
Allianz Trade approves 

 $100K limit 

Customer 3
Allianz Trade’s  

world-class  information 
warns you of the danger

$0 profit –  
Lost opportunity

Unpaid invoice – 
$50k hit to  
bottom line

$20k profit  
(assuming 10%  
profit margin) $50k loss 

avoided

$40K profit –   
$20K added 

(assuming 10% 
profit margin)

$10K profit added
(assuming 10% 
profit margin)

+$20k

+$10k

+$50k

 Net profit  
added:
$80K

ALLIANZ-TRADE.COM/US


